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F—E R
(Crux)

REEZDENEE]

EHEZENHBEMXEHELERD, KRIRIKI (Strategy) BREHRAMNEER=EZ — &F
2 AN EBERMNIFER 1(Vision). TB1E1(Goal) EEZIEEEE I(Plan), &R I E MK
BERAETSE— ISR EMUNREESERE 20%].

L Rh — (ER2 1 2| BA S PRk

>=11

A, ELEEHMT 2R,

AG. Lafley £ Roger L. Martin #E{Playing to Win)F#4HE T H B ARBENTEE  RIEFA2#
El.ER—EEAMEE BEEMNRBENSEH BiI-EBNATRKENES UREHRS.

EREERRER BNERZ ARESESRHEMNIHE, A0 E? RAMRE —EEEMREE FE
EREMEMHE], BRFEHREFMMAE EEREZHARNER ——FKME. 8. AT
——KhRE—EA R, REREELMEUSEANATRERE,

EEHTEUE |(Trade-off) BORE, BT 5 SMMAINEREKR | thPEBHEFREA BEFRA
HE RRMUERMRERS S, AEM—EESEMMEEERE.

BEIFRIHEEE: e 526 1 Bt
EE, RARHITRIZFEZ LM BALE 7 B1E—EEKXHIIEE (Winning Aspiration) BAga 1S ? a0
Playing to Win) T 2i& /., E Rt REM D TRE ?

AEMMREREF IS, KMERT —EEARAKNMEE, E@EEES, FET Richard
Rumelt 7 HZ E(The Crux) (BB D) P ARZIRE  — (@ 1FRIKEE, 1572152 ER 1(Diagnosis),

MREMFAEHEHEERTARE, BEEATBBMNER IMRIEZRAON, ik, AHHE
AR BENTTISHEEME x RBEFITE, AFE—ELSR(Tab 0), "LAZHRTE BT, MEE AL
HARBE TITREZR AT B ARIRE ) B8 2 A TR PEE L (The Crux).

2 TEEBEPEEL 1(The Crux) ?

EESE, RERumelth N 55 | Heh, BGMRERBEHREARMIBEE BFEIETE, EIRA
TRgZ M, AREEMBEMEE. AT, FEFEEREL HRAEFE—ETKREH. KEARMIRE
XFrE o

REEERAE, WREEBRESHBIMIRE-—EEEMNBERDMBEBRE., (RLESPHRAD
N BRMRER EEXNKGEEE. —BIREHR TEMCrux), BTHZEFT SRR,

Richard Rumelt # Crux E&A&— B =&
1. —{EARABERIPKEL (Critical Challenge): ER—EHEARMHHIME, MRFHERE, HittFrE



BhEGEEIE,
2. —EAHER TIPS (Addressable Challenge): © B2 AI#Z 189, IR {RAOKEL R X
BERKE ), MEARR Crux, MM BEZHNIIRESRE ],
3. —{EfEEk (Focal Point): ERIRREE T EREHAIIEIREL,
Ritt, £ FHAMIBAREEFR T REFE W42 It | (Where to Play) Z 8T, B BLHBEHEZ T H AW E
RET 2

SEFMEHMI A Tab 0 BRLET & B EAIBIR BEEL
BAETAE (—) FHME 27 B AT AR FE B

AIEME—S, REERCERIARBNARER]. E—SERER, RATRRKRMER
, HIBASBE IR,

AMEEIRZSIBERMER, H Crux IRt EMRERE 1 MERIEREXRS IRKRMER,
H Crux AJRERMRRIE | MNRFEREY, ERUREFEFENERREEREMNMEL,

B ELRERERNT:

1. B £ 5Rk224& (Value Proposition Fit, VPF)

o HE: EEBKRMEMAEREMEZOEE NEEAMESTERRER ? I AIEMH
BRAERETEMAANET?

o EHEDLEMO%ZR): HERE LERRE—(ERASRE M40
TZ2H 40% MAFEIRBEEIREIZR], BIFZAMAIT? 140
REE#EHKEIT VPF,

2. Tii5E A 24 (Go-to-Market Fit, GTM Fit)

o KDEIRE: B VPF HEEFE R (RIKBI T/RRLFHFERRE A), KB EE A TRMETHKEI—
& v] 48 (repeatable) . A]FE:8I (predictable) . B & F#&E 34 % (profitable) A X, #F:E1E
ERXTHREZNEF ? |

o FABEAIR: T ARGELNIEAEL SIS E LKA | (Unit Economics) . {530 : T F 1%
T—RBHUESE, ATLEEZOEK? 1, —EREN GIMFit iExX, HIBEEKREEE
(LTV) 1 BEEE KR TREE R ERIF ALK (CAC) 1,

3. HEEK S (Biz Model Fit, BMF)

o #HDME: B GTM Fit HERER (REI T AERAEREURMBEATIGEIAR), SfErIE
REBREF  HMEEFESEBATREZ1(Scale) ?

o [FRAMYFEL: R E ERIERMMEM] (FIINERS THEM), IRAERH IHLHKR
E, EfRtrETRRERE,

BAERIE (D) - PMF BTG

AEEETHREERZE TENT—DETPMF BHFMGI ERE—E 1310 209ERMN—@EEE

M

REIRFFARERT, B
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BB I RIS F AL

EEBEMEMEEEREE B AT 8], PMF(ERTIHB2E, Product-Market Fit)
2—EmE, Me— T BMNKE, CEBEBRIMAD, EEAZRES BRNEEEE.

o H1{LiEE (VPF [EER): FARIEIERI40%E8]1, HithEiETOIES B R B E (Retention).
SRS AR HEREEE (f5lan NPS, SINEEIREIMI60% MFBERBERHRELD

o =1L (GTM/BMF [B5ER): BASIEIZZ LTV > 3x CAC, F—EEERIZE2 FEM B FHR
(Flattening Retention Curve), B A—HZUDAFHERT MAZREKIEE,

BRVERFE (2) : Crux FABEPKEL Fa R

ERAERRULHT R, —ERBRFEESHERE, B Crux RE—E, BHEFFT 25 HAT
FMRE, makHABEMERE 1 (Leverage Point),

HARE L DEHRB— ARG EM 2R MES, ERAERARMIMALE Crux:

1. Y% (Collecting): AR EEMNEE, FIHT ETEMREME:
o REME1: EfMEM) EERETFHHR,
o REME2: BMATFEFERTE,
o XRMEMESI: IEFEMES,

2. 7% (Clustering): ZfMiGHSLHE, BREMEERR—ERE: [E M IMHEINR
=18

3. @iE (Filtering): I AM/E &R (Ask why), EEI#E|ARE TR AR K 1(Root Cause),
o Bf: AHBEEREERETFHHR?

E%: RATAFHAESZ AT BB ES,

iR M—ERIRE?

EE: TAFHEIEEMREEERRN,

Crux £ : %D AT HEIIIRENIEREEREL],

EFEMPIE Crux, AR EEME A, R BERIRNERT IMIREFEE, EMEE
FEAECrux REEE IMLPBTHRE.

O O O O

&%, CEEITATHE A A21% | (Addressability), 32 BEFEREE Crux S AT #HARRAY L,

o A5 (Easy): HIREERTAIALEMER, (MNMBRZEKR ANFABREMRM ? ENERRER
=EIE# Crux, )
F%E (Medium): EEE T ERUE 3-6 BARNER, CEEER Crux HWEHEER, )
E & (Difficult): EEZRATATINTEIR,

BEEMERRALE

AL GRS, SEMEEATZ2EH IBRIREREREME. ZiFEEE—HER EFY
REEEEMERERALTE,

Q1 HERATETEEHCEMMERE, VPF 1 GTM BRER®E, =5 ?
ER—EFEEFAME, VPF 1 GTM 2R REERY, RAMERS kiHEE. REEA
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—EEERNERRES BREBEA T EANKRAELE AKX ?

o VPF (BEXREE) H#RE:
o TEEMEMRER, ECHEHRELIN, EERAREHRNBEYAFRE, BETIEALET
1RESFR A 1o
o EHMIEE IRRMM. B, Hlin: 51 20 BEFEBEE[TE L. 140% A F &~
RIRFAT Lo
o Crux: & Crux s I8 BT EmEREE 1B ERIER 1 BEEM:TEF EIE MREHEH
& ? |
o GTM (TIHFEAZE) HIEEL:
o TEEMEMRE, EMEHERIEL, EFRBREOIEREANE], MR FEE—HEE
G A CIE220% = A
o IREAIRE I A& = AT BEALESE %2R 1 (Unit Economics) . SNEIF 7R = E#pEF, —
REFMNARATEKLERERZ [—@E 500 BEHEF, FELLVAES > EHELA? ]
o REIRBIAEEMRIE, fln, ETFEEERIMAFRERERE MBBEILT —EAI
#HAYEH & F M (Sales Playbook), iE# R EFEHEERELLLBI AR IBEEREF.
o Crux: & Crux & AREE BB AMEEMBIAR ], R Tin{eE LTV >
3x CAC? |. l'nfal#Esa 8 &8 H 7 |

fafERER . VPF BEMKBRE I —— R MHELZFMIAN GTM BHEIELAK | ——FH — A5k
2. TRENEXER,

Q2. EARIEZERE ERE EMENRTEMRE, HRNEEREREIE?

EEIESF, RKEEHERATCKNEEERFIREMEE, E2— BRI 2 A E AL (Unit
of AnaIyS|s) HMEZERM,

EXZ CwANZREZICEDEHNER, EEIE (LUK(Playing to Win)iI 5k _E & %) =T LLFE A
i %1@@«5@

o ER1E—ERR/FBEMRELR
o MREEHRELMEMBE —K FFEE MERRREIN—EHRSEE] ERIES
e EEXR(LERHER) RAE—EBINSTELL,
o BEARK: ASEINFEE IEBM— KR Tab 0 B95EM . ©8 Crux ATRER VPF BEERBIIE
mmBREE | MG MR Crux ATRER BMF FEERRIM 23 15k T EL L,
o BELZE KERELMOER . TMEE—EARER, £8F IE/NMBIXER I, &
WEAE—AIEIXIER IBITERE Crux.
o Bk 2. FEE/NATEES
o BREAIEIMEBRE, EEEM Crux MELEFRET . EXABEMNMAE PMF],
28 T &R E I (Resource Allocation) E&T #7%% 1 (Synergy) B 78,
o BEAXK: EK EMICrux BKEEZR ITTREE SR
n [EMNAREZBER(EE. BRAT)BAEFEEAGHRE. SAK)EZ
AEXBUERE. SHER) 7
n [HMM=ZEAEEBZEREREETHZNZOEES (Bl Tab 1 M4 8EEMRD, L
Bl&E 1+1+1 > 3 MR ? EREMR B =MBIMATE ? |
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o HBEDE: HNZEXREMOE, REBMWRER:
1. BTML: £EEBEFEMRBUMHEESE, FAXITEEHKECH Tab0~Tab 4
ST,
2. AEMT: BEBKFTHE BUEEHE, #BARTA BUBIICrux BRI ge hZEFRHE |,
3. #8&B Crux: $8&REY Crux, BLETANEIR KBS | ——REE B L EBHL BU 9
TRENZERR ), L RIERE (BHE) BEFBFEREBBHEA IMET,

WhaE T2 BRI E )

SERLT Tab O, fEFASERL T — RIRLIMI B H 2. BT T BECEMEER, MR TXXH
TESHER LREHMBERED, KBEESEHTIMEIZREEB ATH K5 IR S BRE.

BATCRE—ESNFE E22ALKENTXER SEMZEIBRE—UREAZSHLER
SR, KBRS HE{£ 1L A A2 RER AT AY RS RE (Problem-Solving) . TE BRI SE &R F B Crux 2%, M
AN RATH G — 3, #HhEEmER, MIRERIZAMEREEKS I,
EREMTFRAT —EAEE, HMEERHRT TabO FrE R IFERHEE), EMEA—EHRmN
BT 8E B SN | (Ability-Driven) R, R# 14 B2 REEAISE Z B 4% 0 FERE : T3 AP LI 4E
It ? 1(Where to Play?),

EEZE HME—RERMMISHEEMER M Tab 1: #E 5% (Market Opportunity Set),
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FE R NRIME — BRI
(Market Opportunity Set)

AR IR IBITEE )

EE—E, HMHEL T —(ERFRREE: KRR IZE . HMEBIE (Tab 0) HE i B FH T,
WRFHMERED, kBtiEEH TR ERBGEGSIEN REE R T4 7 RAPKE ] —— JREN
B HEPkEL 1 (The Crux) ,

r 4

REE]

ERRTIETRARGHMHME] AT, MRKRAERE LFERTREHN, RIS A& LR AZRARATA
[E1%8 (Problem-Solving) . ZE R EESE R FHI Crux 2, MW EILZIFRATRGES—2), %
PhEEmER, RERRIZEAMERREE L,

AEMEH IS5 EERTHCEERBHARAERE, HMSERKT TabO FTE R/ BHSRERE )
, R A—EB AT R N EESN | (Ability-Driven) 88, RiftEthEIEHKAE =B
78 : T HAM AT LAFE 42T 2 1 (Where to Play?)

fEIEBMRE N EES) | 2 LLERELR X Marc Gruber E2 Sharon Tal B9{Where to Play)—2& , E#% D #
7B RIEET, CHARMBEEEMNAR L] F2REXEEEF —EEAMERE, M ERE
MR MERBNTE, ARRETRES KMEENEERSEN ERAERTHENERE
B, ERSISHES?

AEWE BRI EhE Tab 1, Rttt BiEELEATREME,

RIERE(—) BB ENTRIDEE ]

AITE(Tab MFE—EH, REEREMFIHZOENI E—PREBEMER REEEEL
EmBIL,

BB f#5RIR A (The Decoupling Principle)

BEZFELGUIMEELY A6

o GRERMIEE (EM): TE—BUSMELIRI. TA2 BREB 4]
IEFERIIEIE (RN THUISMGREEERN ). NaiBYReEN ]

EEBEFE(Where to Play) 1 # %8 A& 258 | (Decoupling) . A B ZIE g RaalgE h | BRI B
AN ER IR, BHE? A —BEHISAEZHN (fungible), ERTLUIKEREZEER
gL, SEBMLAEYTREE NI EEE 4, BiR L thafi s R ENE RS EREH
B,

BEEIRE MERIMZDEEN]

CEIEGEEIIRERLER:

1. 871 (Ability) : FEAREMEARRNDITHR B (B0 HEYFHR) .
2. %% (tems): ETAMIERFIRF, EHARBE DT ERRRE (B0 £ 6 #BEEE. Aefik
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. B QC mE)

HAERZELRES TMETC (BEERAIFR BELKAEENER, (fI—RKERTR.. BAE
MEXFREAEUMELEFENER, IREHBREREE—D,

AHMM IS, F2ERBERESERE, EEWMMERTHCHRDEE:

VNS #E 5 (Ability) 1% (Items)
FEE Ein b Re - BEXHBEEK
- EREREE (1ISO 27001)
EZEAH (Know-how) - ARTRIEXE
- REBL AR EEMIFTE 1RE
R 1BEEAEN - BAEREHEE(BEARE
- BERBIFBIT (—IFERT)
4+ YSTUDIO BOMEEREN -EREREREZR)
- B E B IR L IR B R RE
BR{RHEERE S - BAREA (AfR)
- N ERFIRHE & (ANFBHEAT)

BRERRE (D) HHEEMI mIZEE L ] (Market Opportunity Set)
SR NI R E, ""_yﬁ'iﬂmﬂf’h_‘tbﬁﬁjlriﬁ‘fﬂ 1, EREIFTMTIEH, EE T E (Tab
DHE =R [HEhIGHE
RIDBE i ERIER
#E{Where to Play)HI1EREH, —EMIGHE IHRIETEEA:
HiE#E (Market Opportunity) = FEF (Application) + EE% (Customers)

o [EF (Application): &E M0 EE 71 I FrEEIR A0S E F& S TRE (R AN, GEeE &R P I5E
B AT .
e FEEZE (Customers): I | (BEMNER) STEELER,

HEAERELR TRRATMGEMELE.. HMELEAERIMRE, FREMREREBED, tER
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REZFI AT RB M, )

#IDEE N : EiRBAREEN . EEE (Know-how),
BEAMRIE: BEHREAE—EeREIFENH] SAMEEANLHRM]. BEEZHMES
2 (B4, OB, SRE) MR# L.
3. BREMIG (ER+EE):
o [ER: ZAEEERE
o HEE: FEDA
4. FMHIEHE (FER+EE):
o [ER: (R#%M) EEEERM
o FET (M) BEDFT. BN, BYMER.DEXA.. ((EAFE LR MREENMNIT
%)

EEFENEEER, ERAEREI I —EAMF EREMAIMIESR, EHDHIEZ—E
TEXANLHEBEEERI.

FEEMAIERER SRAEREPRCHMIBENMR LTSS 1M RE:
1.
2.

BB FEA AIBEREHHRESR
HREERF KN EER, BRZEZEER A0 ChatGPT, Gemini) fE AT #ER B 1R EHEI T
=

0

“~0

RIETH fAIRERA Al?

£, B, AERELBRES . [ELUBCHABELRE—KR BREEZE A BURES.. kT
SR —EFHER.. FER A FEE. FAARMORBEEEN RAMEERFIANER, B
RAKET, EHEHEET, ARRMBET RS, |

—EH % Al IZEBRA (Prompt) FERE :
1. LEEE: LEEATMNNBEN (Il Pitch Deck) o
2. EERMEN: BMLEEGENRERE (D) IDERMIZDRED JEIMEE],
3. TEiES (FRIER):
MEEHRENAREHERDEEN, FEFERAIMRESIEE (Web Search),
HHRIZEREBEWTSHE, FIRERKEFE.:
1. WEMSEGEMR): AHRRENTSE((EERIMTEDEE, HEFHLT L
RRMIFEEER?
2. FMGUER): AHRBEMISZLUN, B #HHiS 1sk#HER 17 LF A
LD EENKRBIHE 2
BERT: BRBEEMER ). kBIBINEE FERKRERLER
8, |

BRERRE (Z) RETREFMHIE] (JTBD)
TS EITR] LA+ EERAHE ) (What/Who) 2 #, Tab 1 BBk — % R EIET AHEE (Why) . 55t 2
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EMITEPE=(AERBERTHNAR,

BROBR: AREFEERIMR?

IEAZfFHHE 75 | (Jobs-to-be-Done, JTBD) IERMIZLBHE BETESEIBREIER MEHE
['7E A 1 (Hire) & &2k 5T i Ath 4 7E B I T (Job) 1,

BARELEEBRESPHEREHEREN, RAT JTBD MIFFRE:

M ZEFERAMERE, BERVTSHAEGIRBEEMFEORK, X/ 2L,

e IB?E&%EE%E%FEFHME 5=

iFZ2 (JTBD 1) : Bk 8:30 §il, 50% & # I EEAEMNEEHEIEE.,

o E#(Job): I REMEEE IMAERED, (RIFFE. FEY), BIEFAILEE]. M6
BREAIMNBEEAE,

o BEEMBEE: TREET MEFEKRLER). AR (K. BE%F) HRO%E(HE
FERK),

o BRAR MERRTEMEBRAE,

FZ(JTBD 2) : THHFE, SF2MBHIXB IR E,

o E#H (Job): RBE/NEKBE, EIMERILTE/NZ, BT MMIEER), BXXI ez
iz 821,

o BRAE: IMPMEEREEMNIEDIAE,

BB IR /E anfalEE JTBD fuk
A REMSEE IDHCEHME—EZERE MESHHE JTBD,

o ENF: A[JTBD Rk [HGL, 2 AR ZHR @ E kil :
M. (1F1R), HBRE.. (1), UME... (R, |
o (77 BHETfE7F JTBDIREH,

HEBRE JTBD B, EIEGFMRANET EBNIERE K ERHEEE ) SEEFRNEER
E’JEFEMEEIEE
1. ERSHE (BERK)
o HEIEH: r%...(?ﬁ%—ﬁﬁﬁﬁfﬁ), BEE.(BERBERH), UE. BEEERA.
RIS
o EFIDRE:E EI'M;EEZZIKJIIJE}E M9 B R 2 ERFEA(E
2. BHEBE (EERE)
o HBEEH: ME. . (BRE—FEHE) REZE. HARHT—EROIER), LUME.(RAHE
MmER RN EEEE), )
o ERIDEE: ERMEEBEREIRS, fTLERBIFHMEE M,

whae ETERIERTIRE| NHE )

ST Tab 1 IFTE DB, S E— 2 T#E % 1 (Market Opportunity Set) . ;2R FER 2’%
MZIDEEN IS, BRBEERE (AEHLL ADFFEHREEES, 4Bl JTBD 247, #3
BISMI ARIGFE IR T T HRE,
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EEIW T AR, BEREMZROINEE ] KA, hREREZHERE,

{oii

ET—EZEE, HMIFEA Tab 2: Tk 5| S1#1[E | (Attractiveness Map) . H G EEEEE
£ ETERERITILE ] (Converge), BIA—EZHMFTHIER, 2 MEEKENIHIEE N I(
Potential) B2 Bk & # B | (Challenge), LAtk H L R EIERIT €8 | (Gold Mine), Bt R 2 &R
&t 1 (Moon Shot) ,
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FE=F FHMEERs 1 — ERRE9I 5]
Hih[E ] (Attractiveness Map)

AT T Ref A R BT B A
HMERBAREPARE ERESRTMASER:

1. Tab O (Crux): A5 R A W2 1 (Diagnosis). &8 5 E i B 3 5144 (51 PMF) B g
R (B2 Crux), Ef4kt 7 AME AR AT R R EE B o[ e IRAOBREL 1, SEMRIR
TIETHR2EMEE,

2. Tab 1 (Opportunity Set): HM&&mmI @4} &8k 1 (Divergence), & B & H M r0 T #% 0 88
511 (Abilities), HMBEEH—EREZHMEE K 1 (Market Opportunity Set), EEIE T KH&
FREPRIE R T3AM 8 EH#E I ? | (Where can we play?),

7, HMEABERII IS (Convergence) BEER , 17 Tab 1 EHMIEE S IR — D TR AT EE
HRTBEF ), BRBUIEBEFHIES, MEEE (Choice),

Tab 2 BY{E 75 : RES UL

Tab 2M& 5| AithE 1F94#%00 B 89, BLRIRH—ERRIEER, AEE. BRENRERTFTEI(
Evaluate) **3ti [tk 8% | (Compare) B AL E . EF B BT T M ae et B 2 18 @ T MM+
JE? 1, & Tab 3 MIRMRK BEIEEMGHE ) MIF R,

DB HEZIRSIAHE ] ?

Mk 35| Aih[E | (Attractiveness Map) 2 —EHREBILHKRE T E, JRB(Where to Play)MItEZE . E
=—E2x2 MR, EEFE—ETSEENEHTM StAeMEMENRIXE, FESNET

o

o Y B (fftsh) . H15E 51 (Potential)
o EE: HMENEEBEREENEZXR? IZNNMRAKERE LALLM . EELES
=7
o X Eh (&%) : ARPEEL (Challenge)
o TEE: HEREBEN#ERZS 2 IREEILFLHE? |

AR AEEEHIREES

EiEi% Tab 1 MR ERRRAME L, EMEEARERR SRERRART MEBEARTE
FISRBE =

1. £ (Gold Mine) - (& 1 /EHEL) - ERHEERMNIF L1 (asure win) IS, tRETE
LT ERREEMNEN, EEREITETEHE INEE,

2. ZHEtE (Moon Shot) - (51 /1 SHkEL) : T #E LUFFE- B #i 5 (Elon Musk) BJSpace Xa]
Bl FERA KT A, RAEEKEERTHNEERE—BXHE, REERMME—EX
KiE, | 2R, SR, EFRER ER KM LK EIE ] (Growth Option), (EFEBSHE
TR A B RS A ZRE
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3. & (Quick Win) - (K& H / B#EL) ERTZ2 2DV —E£FTRHE HNKB IMWKEE, &
FRRELERHRER, RIEAEATEAE 1M M A | (Stepping Stone) , B & H1E
AFERR, ATEEERTERE.

4. TJ£E (Questionable) - (B#E 1 / S8 EEEETFEHAEIE, ERETNE, #RER

BAERIE (=) FHMETHIZE S (YEh) )

B EE—EEE Tab 1 RIMHSHEE, FRAKEH (Tab 2) KB R, B—EUT=EHEA
?O

A. BE#EY3E B (Compelling Reason to Buy)

e BB BENEHAEZE>MMEREAYVIETE—EMRRAE?
. @LZ\ZEEWEE%E:

1. BEGFEEEMIRHREFRI(Unmet Need) ?

2. "”ﬁE?’:T?m{ — (&I 5 % fi# iR 75 = | (Effective Solution) ?

3. E’]?y‘%% rﬁ%@ﬁ“J(Beﬂerthan)ﬁ?ﬁﬁ%"

) Eﬁkluﬂi. LB INREENRR, BEFRELREZS, ERMAIEMERSE
Fﬁi’%JE@B’éﬁ#—rEEEEHﬂﬁFﬁiﬁ BEAME—BEXE XA, SERASESEHN.. HF
MEMBHEZA.. . TE—EAMBUERIEREHSERERE, TRERKFE B2
NmEER], MIEBIEFK I

B. M5 R4% / A4 E (Market Volume)

BIDRIRE: EETHISHNESEE (TAM/SAM) B 2 X ? iR M 2

REET M T ERTHi5 R ] (Current market size) B2l FA#A A & 1 (Expected growth) ,
BEOE RRRELZE, EFFEMBRERA ] (Tailwind) 22 # & | (Headwind) £, &
82 (mother & baby), :EF 2 —ERBMIFE R TG, HEM, BEAKERRIERS) BA

NERTEBERERMIRA.. EEEMRE], EMEBIMIER],

C. &#&a]171% (Economic Viability)

#*IL.\FuEJ% EENE ARG > BEERANGER " MEESE?
REETE =30 TRIEZER 1 (Margins) . TEAZE B X {18E 711 (Customers' ability to pay) .
FEE%:%S%TEJ (Customer stickiness) .
o EEILE(Tab1:&E#E)  HERE L SRR L EHE B ST Tab 1 BTk JTBD (BER T
).
o MEBEFEERAMEERMERSE(EERA) (Bl BREREBRAK), thfHEREGE
R, FEZEME EERTHE) B K,
o MBEEHKIMEZXRE(EEANLE) (Pl ERMRARREFMAZBRFRER), hMER
BRI XTRE, KEATHER B

BAETAE (2 FPA T ST AR PR 8k (X))
B WEGERER, FEUTZERERE,
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A. $\1TRERE / #% 0 8E HBELE (Implementation Obstacles)

$?<IE.\F’=-EI%: LEMIBRFIMEESD BITEEKEEZEE
= A.G. Lafley RESE P rIE R : T HMLBEfHEHLEE S ? | (What capabilities
must be in place?) , — A REEHIPKEL 1, BURM BGRB8 71 R # 1 (Activity System) B9

EJJA
Xo

o EFEERULE It EEGEREEE Tab 1 FTBRRMINZDEEN 1 (RIBHMKDAEEN (M. B
i) REElEEEAEIEEA#EL? )
MREHRDENEZEEEEES ], BINTERM E. WRFTEZELHHEE, BEA S,

B. ZE F# 5 (Time to Revenue)

BDMRE: ERAZELEREERESR FEZHRI?
[EmEIRE R EHAIME SR I (Positive cash flow is the oxygen of a start-up.) . REE:T
it TRAZEESR ). (TG L. T EAHRE L.

o EELE TERMABRTEZAHISEGURETEHERBHALE? IE=ZHEFTMER
B P RO R B

C. 5\ EREBE 1 3R 2 11 (External Risks)

D RE: BBERMMBEEZEFINNTER BIBEZK?
SEIEFL(H ¥ FET Michael Porter 91 H 515 #7171 (Five Forces) 1222, —E 5 RIBREL 14, 2k
BREEEEE,
o EBEILE:
-’ftTIEEPﬁ'@‘f‘*E’JEﬁfUEFnEJ MEALNNMHEEIER:
REBBELZKR? |(HE - RERSENEE)
r%71i‘€¥ﬁ”"_75’71(¥’fﬁ§ HEEMMEEREN)
o EEHIFEAERSE? | (HE - BKKANEBE. BEEMWEER
o MRrEEMEMEE, REAENEILBEFM thjZ/"I.Il(moat)?J(iﬂ@%ﬁiﬁ)\%ﬂ’ﬂ}?ﬁ%)

FERT Tab 2 IAKERFFE®ER, EHSIIMIERHEES

1. —OIEEMEGER: $EE—EHEHRE, GE5Tr T (Yéh) 2 H 8 (X#) BLEmETS .
2. —RBBEHRIINME: FAANKESHRUER MR, ERENKRRE.

ERMEA S AR RRKE, ER—RIZ2HE ), BEFRBSNEH,

o O

BTk, BMGEAREREPRARNRE IR, £Tab 3T 3£ R IFLL ) (Agile Focus
Dartboard) #1, i AERME, EXEZ:

o HMZEBEM—EIEMEIHZAHE] EAHEMYHIEETEHKE I (Primary Market
Opportunity) ?

o HMZufEEEEEIERSE, HETHMMEESE](Backup Option) il gl K2 IH |
Growth Option) ?

EFRUENFHME BRI RETHIMNEAR—D,
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FUE R ERERE — Mal REEE
(Agile Focus Dartboard)

AR (A IBIDRE IR —D
HME R AT, SR ESH T RENSH

1. Tab O (Crux): M5 T IR (Diagnosis) , M EE THEBRE THEN REER
A # sE AR B BEEL | (The Crux) .

2. Tab 1 (Opportunity Set): F 1T T A5+ 88k (Divergence) , BB fEEZIDEEN ],
Mg —EERMIES) BETIEM 6 £WER? )

3. Tab 2 (Attractiveness Map): E #1177 I & #EF(4 | (Evaluation) . EATIRE| AthE 1, F
NG AT A EKRIBEIE D IR BB ETHEE, BETWERIE£5 1 (Gold Mine) . it 2 &
A &tE 1 (Moon Shot) ,

R, HMEARKMZD, Tab 2 B ARMRET 28, BAREFEMZMATITE, R

KPR EZRAKS, ERGEMRE SESIT, WMEHMBMA T 1 (Playing to Win, Chap.
3) o

Tab 3 BJ{E75: F1E R 3E (Decision & Commitment)

Tab 3 BB #Y, 2 AT BUEHEZLREZEE ) (Agile Focus Dartboard) 1EZE, G A HTEL A —E
BiofE. BEN. RNFEFEEMERIES,

EREEEERXEBE AG. Lafley RESE RIS Z R TFHF #§ EW#E3T 2 1 (Where will we
play?)

BIDE S BUE 2L (Agile Focus) vs. § B &£ (Laser-Sharp Focus)

EEFBSHE(FBEERZE) (The Lean Startup) &, FHEIA T EHEMNENF AR EE | (
Laser-Sharp Focus) , AT, 7 EE EE(Where to Play) (Chap 2.3) BB i, iEf@l¢H
HEHE ] (all-in) WEEFIBE B,

Gruber £ Tal B BERMMEE R . THRZHLATME, FHBRMWE T A SHRER | 46X,
MLEERT EEZAENL R ——EBH EF MR FERETI5EEMBBK M (consciously
keeping related market options open) —— &R IRF R ME LT, :& FEF Rt E R0 B, |
B ERRIR R TIEEFE T (I | 2 HREFERNEN, CEE—FEFTEBE, Bt
FE—EBEE.

BAERE(—) BEEWIEEMIEHKE | (Primary Market Opportunity)

B1F: BRET R (Tab 3) Py (REEMNERMSHEE] THRE, (EEH Tab 2 FHABMHKE S,
ETE — B AE & REREE 1B9EED
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anfAnsEREE ?

AT E EHi5H#E | (Primary Market Opportunity, PMO) 2R ETRAFZ 2 H . £ &R (full
force) 1 BB LB E — 135 (Where to Play, Chap 2.3),

o BEE: ZKH Tab 2 thEF I £ (Gold Mine) 1R R (& & H/{EHkE) . ERIF L 1(asure
win) B E, BB EEE,

o JE(ERAM): KRBEMZEAFE (Moon Shot) IRR (EE N/EHE) . E2=RAMK. SEFR
EiE, —BEH, g2 —EENKTIEL

o RERMEIE: KB (Quick Win) 1R R (KB D/MEHKELD . BF, —EIMEm I ErEaE
BB HIEE RS MTEE I A | (Stepping Stone), LLARKMI & BEtE 15K,

EHE PMO M IERZENR S BE S/ B ZEEE Tab O 89 Crux, 10, S2LLM%IDF MmETR
R =2 Ath 89 PMO, (BthEERIESE D . EE 18958 KX HF R (Headwind) . 5EKF, PMO BIEFE A
BETERTRE], ERMIEIEIZE |, MEMMEE IS8R B EE T4 AR A
=

ETE PMO #&, A ETHRER 1P Hit B ERA TRILEMIEREERR MG &F
BHRRREWLERIE ?

B B1S 3E PMO IS, SER— T AT mfEHEE -

A. E R (Product Relatedness)

o KIDMEIRE: HMA PMO BERIRI. BERSRIE], ReRE S #HE A (Leverage) ZI5E
FHEL?
o =B £ETHiTae (Bl BEEE, FEEEE) ML EZHAE 1 (5140 : 48 B R L FE

) o

o KR FEBATRERBIiTH S HIER,

o EBELLE: ﬂ’f-k B o] LU R E R — T 5. (RRIIRFE RFE A LA B E mE T IZ ...
MEA LR AMAEER, REEMRATLIEEZER.. REARBABR TS, B2 LUTER15
PMO, EEHHIKGA ], MEMEAILBENELUMNSRERE Sl SERFBMEL,

B. Ti5 A4 (Market Relatedness)

o HDMRE: FMA PMO BIpNER. MEHEERF], REESMMER (Leverage) F
EEFHEL?
o =R AXEIEEREMNZ(ATAAGREESE). XAEMHEER) (FIER— IR

). ,\:,crlilﬁﬂj(—ﬁ%)ﬁﬁ’ﬁ%%“% BEF) .

o ERAEN: FEEHHMAM. BREEFH.

o FHELEI(EHABIE) MUEBAFALEKEREERZF.. A2MHUEH, MRRFE
B HERMEMMAREFRK.. SFHERMHUEBMERS ) B2l 7897 2L AT B e |
A AT AN KRER RE BHEUNER, SIS TSRS,
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BIERE(S) ERRBAG
B RIE LTS, AELREAENERAINAR.

A. {##E5 E (Backup Option)

o TEE: BMIBETE I EE | (Pivot) AR, ER—E EWR5| L W%E, B F&£Z PMO M E
ZRE,
o REREME: E2EEIEMMERIE, B1RE Tab 0 EEMICrux S Tab 2 FEEMIA IRE
B, IR BB L It FRALR (Guess), M2 A REEHE [ (Maneuver) S B2 AMHEESE,
o EELE MER(E)EERE FINAFERE)TIT, BB L%k,
o f#ELYA PMO(EL&) EERMEEE O 1R ERS . MR & T k518 PMO S EHEE,
BEthEKECEGMAERERR (F M, FLFERRALA),
o R, B—EHKSAEMFRIRTS ) (HIANERXEE SR, £18) & AT E SR 150 Hi5E
B HEUE, BEEAEZMEEEDZ R IMER. Eitk, NH8EYiR 2 —ERENiHE
7 & (Backup Option), 8EH %A 2 B MR ID ETF R

B. F K218 (Growth Option)

o EXR:EBMIT—H1. ER—EERSI NS, §EIEE PMO kTiE, MACEILIMEED
(BRI RIBIEEES EE -

o NRMEME: EREIMERKINER, thE Geoffrey Moore FTEBRINRBRER & 5B | (
Bowling Pin Strategy), &I/ PMO fEAE — Az, ZEET— @ (FREHERAMN) B RE
1A,

o BELE TNMEMANIEEERERANKEE MARMAIGEZERBREATIENSE
SHEERS, 1SNk GIFIT#EES SR, B PMO HEZ @R R, BRBEMIK
218 | (Growth Option) ,

BERE (W) REBERR GREERLIE)

B{F: £ [BUREERARES] G, BT =ZEREz—. SEPBERRMBMIREK], RETEHEE
AIRFE I EMGE, hRETEET BRAZVER.

HRAFIE A =EIR (BREEFR)

1. IZEME3K (Pursue Now) - $Ei0y & NI
o EE: &K PMOGEED) LIREGRE LB #AERMIKREIE (RER),
o BREE: 5. RATENHE. 7. £KER,
2. {R#F%8% (Keep Open) - 18
o EE: EHNIBHBIEEAR) MIRXRKMKREE],
o HREE: BEUEFAS), BMBERNE%R B 2 #3E] (avoiding lock-in) .
o EFERZENE MEBEERMERAKRITH:
n REFEFRD (Stay informed) : 5B 5-10% BUBFREHHE B M THISROBIRE , {5140
, B R E R FE B R 5 S A 58 R R 8L,
m  T&# 4 &R (Build flexible resources) : 7EB% PMO B, siZ EINE@EHS, 4
N, LA EYMRRE (BB B, EREREERRR T URSIEIE MR
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PEELBHE,
n BEREEMRIEE T (Appropriate identity) : 1R85 k8 4 8 R FE R EHEAE PMO
. flin, EmEAEEIEIL ) EEEAMIER AERE, BMELER
TEELY MR R —EBILNYR R, SRS TEM,
3. E#@iE (Place in Storage) - 4135
o TEH: KH Tab 2 BT AT 881 (Questionable) #4 &, SEARSTEAIE ., Bk B MM E,
o EBREE: S,

i Tab3MEHET—%

SERLT Tab 3, &IGS 21— T 8= £ RS RE | (Agile Focus Strategy) .

EMNKRBIEREN., REM., ENERFEMNIGTE) ERERERHEEHMIEIA ] (Playbook
). ENF(REERIZE) P rol s (Pivot) BT, #EM4E& L r¥EE1FH# AT RERRIESE) | (Maneuver)
, AACERBEAEEF THEHMAMNMEEAEL

RERKFER Tab 1-3 TEEZE T I EZEM#ELT 2 | (Where to Play?) .

BTR, B EAFMEMENLANER | (Pursue Now) IRET R RIS (B & &EY PMO F1:E ERIBL
FEH), BET—EERFEZAME:

M AMZE T 2R 2 | (How to Win?)

ET—F, Tab AIKEEZESEIP, BME5IEEMER AG. Lafley #1 Roger Martin 58 2 5B
AR, BEWE—EIES ITEERNIBEEZE ],
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FHE  REEEERE — € 30
(The Strategy Cascade)

AR R R &R —EER
HME KRB RIZTMRE, TR B T BRI ERE:

1. Tab O (Crux): FEAM5ER T E A 2R 1 (Diagnosis) . KT E THEBRE TXEMN REER
A # sE AR B BEEL | (The Crux) .

2. Tab 1 (Opportunity Set): F 1T T A5+ 88k (Divergence) , BB fEEZIDEEN ],
Mgt —EERMIMEEE) BIETIEM &t EMER 2 )

3. Tab 2 (Attractiveness Map): #4177 I B #i5F(l | (Evaluation) , (B ATk AhE 1,
MR AR EKIENE D 1Bk 1 ETHEE BETEEEM.

4. Tab 3 (Agile Focus Dartboard): it T M SRB& R 5k 1 (Decision) |, {3 FAT Bk £ BhR4Z
B, BMEE TIEEMISEHEE 1 (PMO) BT SR #H & | (Portfolio), BARERIZ TIEHM #% &
#2332 (Where will we play?) |

Tab 3 MEH (ZETEMNES) EREMNZD, BEEETRERBHMEE, —HTBHMKE, HERE
FREFRARMME BRMRAEAEEHIG ELLET, AME, HMIZMMAERRE] 2 |
Tab 4 H{E 7 : KK E 5 E#1T (Integration & Execution)

AE, HMAKRENIEMN Tab 4 REZRERE ) EEEEMEMN, 251EETH AG. Lafley
Ed Roger L. Martin Z£{Playing to Win) GRS SkR) th 12 HH BT SR B& B R ) (Five-Question Strategy
Cascade), &AM ST RE I RN —EEEMNBGER, THEEEPITHER,

S
HH

T 01T ]

RIEEAMEATEMEENT:

1. BB S (Winning Aspirations) ? — Tab 4

2. mEEHEIT (Where to Play, WTP)? — Tab 1, 2, 3 (E5ERK)

3. @wE a2 (How to Win, HTW)? — Tab 4

4. REEHLERZIDEES (Capabilities) ? — Tab 1 (#25) + Tab 4 (Z 5 #T)
5 IBEEHEEERM (Management Systems) ? — Tab 4

RERE (—)  TEIEEIEE ] (Winning Aspirations)
e EEE T E (Tab 4) h M1, B89 & | R1E XX FRAL,
[ £ | (Aspirations) 2 RE& £ 1EH) B, EXRSEM M EHE S | (Mission Statement), T2

HIBFIMERES, ERE TRBMER, tRET IRMAEHERRMANFEMERSE
5 ? IARTERMBEE R B HFEARMEE 2 |

ERTEMZLES, BEZRELDIRE ECEH—EEFAE. BETHERET X MK S
B (Blneszl 2 B RAAHEEXESR), EMERI XA INERHIE, GHin8, EEmilit
BE |,
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o #HI(BAA): HARKEEBRLE A ZSEHTRNERE, ZRAREHER, BEE
Ho RS )

o il (REBR): [RE TR B2B LEMRT, THRERLER CHEENS. |
BAERTE (D) EEBE (WTP) BB N E (HTW)
B BT B (Tab 4) s a9T2. EIBBUSBBUS ) B 1R,

A. EiZE15 (Where to Play, WTP)

EEIEEEHFTAEE Tab3 hEEAI EEHE (Primary) 1. ILENEK (Pursue) 1501 {R¥F
RE M (Open) IMTISHE , T EWMET IMRKRELBELSER,

B. % 12 (How to Win, HTW)
ERAE RHEBEMHMRE. eEET EEETNEEG L, BRTERAREHF )

#IDE S 1RiE Michael Porter E2(Playing to Win)#I 8%, A A IR RIS L AR
BERMBMBAR:
1. BATEE (Cost Leadership): BB FEEN, GELILLHRFEHF FEMBAR R AT
B2 IMEE
2. =21t (Differentiation): EMEEEX, BELUIIAMEZ IMBARR T BIFNEE, &
BAEFREXFTRE ] (Premium Price) .
o EEESIl:
TEERETWIBBHE] RERLAMEERNEZNERIKIE. HMIFHE T XERREN
[E& 3550 |
1. }HHEEE (Scale Economies):
n TE: BEEERA BEMARABETE,
m N, BB MEES SIS RESEBA ] (First-Copy Cost), 1B 2 & HIE B A
HBIARE, EtIE8X. RAZHBIE],
2. 1A% FE (Network Effects):
n EE: ERMEEREMEAASMEMmEN,
m f5li0: Line Pay (E:2#8#%), TR Z, AFgH%. AFPZ BREE;
Facebook (Ei2#8#&), MRMARRARE L, IREAEMHAIEE I,
3. &g A (Switching Costs):
n BE: BARREHNRBEBIGSHFREN ENAEMNSERE. EREER
RIEEE I R E | (Stickiness) BB #E,
n HEGHIFMA=:
m  EE#AAK (Financial Cost): EEEERE LR AMKENTIZBA ] (Sunk
Cost),
m F1ERAK (Habitual Cost): EEREERETBEIRE, FERRAKMIBZTRAK]
A=, a0 : TMicrosoft Officer] LR EIS KR RERRNEIE L,
m #EEE{E (Social Validation): G RER AT EEIZAE |, Hlanl FE & 1 & /K
TITEZETS, HRPBERFERAIENERANZHT, Bt AEM TAHE
{RA AW 2 1,
4. mhEE% (Branding):
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n EE: ENKRIBRIMMER](Trust), EEEXREENEMAEM), M RELRE
BEESHR,
5. miEE® (Process Power):
n BER: BHE-EBRFMEZERE EREROHLUER,
m 30 EEEI(Toyota)E’Jr#*,aEEum&J(JIT) rEHEFBHAANEEM... 5T
ZE.CENEMMAFTER? ) RAESTERABEWIUEER I35,
6. RMEHL (Counter-Positioning):
n ETE: BER—ERIREEERAEAR HRHBERER,
m Blon: ZEKHEATBFRTREA, A ERE?BAZEHMMESE HEEE M
57 208 A 10 3P B B 2 i SE FE AT AN 4 B R 3R K 2 B 98 BA Y FE S0l A/ 81 TE 4L o

C. BRI ZEIE (Activity Map)

EEREETIBBAHE12, GO EATBBERRISHEFEMT, MERREKENMAEE FEREE
REFRE—ED

HHtERNEEE?

[EBE 1= Michael Porter IEE) R #iE 1 (Activity System Map) B9 4L kR, #0¢Playing to Win)
FREMR, EXAE—ERREE, ME—RIHMEEHE (Reinforcing) HIEIHEE), T BIERR
BAT R Efi HRLt BIFRIIBEMBEHE L,

MEHER ST E O E 1B ATRRES )

o #ifjl 1: LITP&G Olay 1 A&l (#1512 R (Playing to Win), Chap 1)
o WTP (815): KRFE @ PRI Masstigel (FEmiR KR MiE)
o HTW (B h=): ZE1t (Differentiation)
o HMMEKRIREHE (HTW Map):
1. ERAIH: B E#A VitaNiacin EEE A, SR tEZLHE]
(MAMEZ BB -
2. BEREM: FA PLG B AR FER (40 Walmart) RI58 KREA R, HEHT
E R8I E PR,
3. EEREE: £ $18.99 MM Masstige I EE, IREE $8 LU T KM 15,
FI R E1E $30 LU ERIEAE S RE .
4. 1THHEE: E(Vogue) ERFRHFIEMES, WREREMNEMEE
BIAEXEER,
5. QNI RABERESE. FEXNREBREE MIEEHKMED
#ho
o A% Olay MR IER EE—EFE), MEBERLETE HAEMRL, ARAXIEEIZE k)
B HE,
o & 2: LATFEE&E | A5l
o WTP (8i15): 8 M T EDM
o HTW (Bl h8): ## A (Switching Costs) (AN B EEERETE)
o HMMEKRIREHE (HTW Map):
1. EHETE: BXREEHNERBBEN K BRENRSHETE
%,
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2. RTEHT FREBRAMFEERSHWBRRESL FERAZRIFA
HERIMBEELSEIR (BIEERRK),
3. HMBET: BMEERAF AZEE LFEGGERIEZEMHE know-how]
BEH), B FEMEMI 1t EEEE ] (Social Validation),
4. ARFEEHTE: 12H 24 /MR L EIRZIE, SERZATRBENREZERRE,
o Eifhl 3: LATERLIZ AT 22 ] | 15
o WTP (&18): K- 12 B2 hHiB
o HTW (B Hh=E): REL T (Scale Economies)
o HEBREETENE (HTW Map):
1. BEIERARERA: BAKREERAZESHE. 2ELMZDEM (BRIR
Crux: AF £Z3) ,
2. EERAAER: BIBEEMNRLEEEFES (LMS), 5 1000 EZ

SMIREEABIENSE,

3. BiZBmAF: HEEME . 25EIKGHK BB REAE, RERKX
RAFEHUBIREERA,

4. RHEERET: HEMRABEMRLE, LEREEE. TERTREFEEN
Efo

o #iffl 4: UITP&G Glad & X 1A (#1872 R(Playing to Win), Chap 4)
o WTP (§ii5): tik RERER TS (— 1@ P&G # LUS B ERBHIHLE)
o HTW (i hE): B HE & (A Unique Partnership)
o HSRIREEIE (HTW Map):
1. BB IP: ¥ P&G HBHE R ForceFlex MR BB HATIAGE AT,
2. BRAAT: JRiE& 20 & P&G THR RE&D M BREEEE AT,
3. leverage #1F &% : A Clorox BEHERIGlad 152 2 S ELH F B Y&
BRREAR
4, HERE: P&G FHEEFE, MEBRIMAEE QT 20% HIRE, 1§E
A IR BUERHITE
o AT ER—ESKNKRKIHE BT BBINART—EISECH MBEI—
EEFRFHTFEIEUNIBHERRIRERET,

BRERTE () D RE N B ZE FEHb[E] (Capabilities Map)
EifE: R T A (Tab 4) T 4. D eE HEAZE BRI [E] 1 R 4K

ERRIEREAEMAE, th 2B RS BT IMBRER.

Him$E 5| (Playing to Win, Chap 5) : &I B HE 1 (HTW) B —R5EFEHEER

{EBIT %1088 11 | (Capabilities) 2R #, 5180, P&G BIZIZ=Rb (MA%) 1164 HTW, B %

REEMREHEEEMR TN RAEEL ERMKZRDEEN,

o EELE(TabO— Tab1— Tab 4 $E):

EEREFEMEERBRIERETERK:

1. 7£ Tab1, &M &2 T DEEHN. TEEBBHEMHFALLE,

2. 7 Tab 4, M 247 ELEEN, BHARTE —EIBIZ/KE | (Target) (1-59), KA
TEREGH HTW £E ZBMEE N Rk, RETGEMIEAKE ] (Current) (1-553) 6
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3. NZME)(Gap): TEEBHETER, EMEIZIE], MEEHE Tab 0 ZEHICrux &
i=E1k,

ERMEIREE —EMBH M AT =6, tfIERFZETHE Crux T AT HFIIREXIZEEE
ZE#Mb |, 755 Tab 4 BIFTRAEh, 3@ Crux FEBEHEMELLS:
o BLEEN: BMRBER
IRAEKE: 2
BiE/K%E: 5
Z=IE (Gap): & (High)
TRfEEIERIRRE (Source): AENEIL (BILAZELIEINRKT)

BAERE (M) . EE R #R (Management Systems)
B4k BT E (Tab 4) s BERM IR, ERLE LRI NZE IBRTHHENR

. mENEE.

ERERAMMRE—M LEEFEHEZBM—M, MELERH KERAEEEERE L, &
BRI (support) M & | (measure) KK RIZFM TR, CHEERREHE SRR, HEE
BT, BRI REBEEE,

EMREATEMIITHE , ZERERERERE - THMBAE, REEMABIERRE—FZ
M, BMEMOBFEAMWML.. FRMEE, XERBEE ZEWNT BR2ERAMN. TUEMEHE

B.OETKhEEZEEMEHESE EEAZRKNBEEREZHNEMT . |

BT B X RIS M S 2= |

RAELRIERH, = 1T R, AR EEH Z (Operating Rhythm) —— 3 L2 H# £R SR B 4K
FERT. mE. BREBNMITER. EREHEFIRE,

R#E(Playing to Win)MIHE R B E M B HICE, BAURE=AERES:
1. REEE R H (Strategy Review Systems):
o BM:THERRBAS WEXRYE MAEREEHRT,
o P&G £ (#&12 R(Playing to Win), Chap 6): A.G. Lafley B T E# I E T TEE
E%E I (P&G 824 "blue binder" &%), Al KBS $EE | (Strategy Dialogues) . Ail
EER: TRINFALZERARETE 7 1; REBER: TR R EREE (WTP, HTW...) & 1K
SRIERE 2 BMan{ar B BIR 2 )
o REYITEN (EHI):
n R EBF
2 78: BB EEXE (Quarterly Crux Meeting)
BHY: 4% Tab O RTEASEKEL IR B EMAZIR 2 Tab 2 TR 5| HihE IR ERBRF
okt 2
A TIHER., Crux EEEE
Bt BEREHEEREK. B Tab 3 RERLE
2. EEME %R # (Performance Measurement Systems):
o BH:EBHIBMAZEIHTWRBEE, M E2EEMUHERT,
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o P&G EHI 1 (#iE12 R (Playing to Win), Chap 6): P&G & & H#A {5 R #K R #E R K 14 14
AEEIEE, HR% Huggies Rk & 5 87@) B, MRk EHE, GHEM 1M IEHE
BERIMEREERI(WP), EF2—EaAETEE. &7&. (iR BEM 512,

o P&G EHl 2 (#5722 R (Playing to Win), Chap 6): A F:8% Al M 5% & | (Market TSR
VREBESE, B Lafley RASE B EIEFIRE, HILK AT ZEETSR] (Operating TSR)
—— — @A AT EHNEZ(EERERE. FIBEE EXAME),

o RBYITE)(E - FER):

m EE:.EA

£ ¥ HTW &R R & & (HTW Dashboard Meeting)

B0 BTSSR B hENREE.,

WA (FREFENHDEFRAE. FEVRERAENPS. EFEH LES,

W ERUEELERSF. ERBESE.

£ HEHE R (Capability Building Systems):

B8 BE AW Tab 4 TBENZERR ), R ATBM I MR ANEIREIGL,

P&G I (#1572 R (Playing to Win), Chap 5 & 6): P&G Hidf K& ER REEE, b

f &2i T—ERHKEREBERE N, thFIBIE T REEIIHEZS ] (Brand Building

Framework, BBF), i ff £ & ALK S F EMNERBEEAREES,

o IRHIITEN (EHI - BELBMTF):

n HE:EA

2 NBREREANTBRRGE

BRI BRI M B ER IBEHhZER RE2 — BES),

A FEANBEIEAE, ERABELME, BIMERE,

i EIREERIERR. ARAFTEARE,

$EEE - EIRAIERE — Crux BElfe hEEMES —

REB ' SEMT Tab 4, EETER T —REBMRERZRE. /A, FRMRBEEBRENE
RHELHREA

3.

anp

o O

H 97 Tab O FtREE, MEME—ERM. T AEEMIEREBEL (Crux) o B E# 22 5] 2461
, & f8 Crux BT AF IR XNEBREEREL] ER—EIHERME. TMRAEINELZE,

BE, BMEET Tab1 3 Tab 3 MM ERZR IEIBI5:EE |, SR —ETKREMEL. TASNE 1M
BRI EERE, HMRE T EEWESL L,

&k, £ Tab4, HMEET MNEIEHE . MERMEMR DN ZEME I PETIIE, Fi0ad
EHERET:

ATERMBRREEI(HTW), RMARRIEMATERIEHEZRKRMIER, HIZHE](Gap) &F
34 (1t 2%5),

SETL 2 KRB HIEAIR (Closed Loop) :

&7t Tab O P2 ER B9 Crux ) (BB PLEL), R EHE Tab 4 o, LIIRKMEEHE
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E | (Capability Gap) B9 =(, #HiafEHL., AIHEMBEREZ.

EEERMBRZEER, EREEERRBERVAN Crux, 72 RAEZ—ES AEREH
], ME AACEERBBHEE 1T LERE 1,

T—F #IBRZ 121178

EMFMAELHTEHER EEEMNE LK TENIERZBEE SEENEBTER—
BEREFENIER) MEB—EHFEE. 7EE. /S, AIABITBIA | (Playbook) ,

T RMITEIIEFE TFM:

1. BR% (Focus): BEMEENEEME I LREASEE IMNER SRERKR6H 12EAR
WIARA RS BIREMEIRE Crux,

2. #17 (Execute): BHETEERMIRBIEZNAR, MEERTERRBHNERFHES
BEEERN.

3. & (lterate) : REEAZ—E—RMEMEH MIE—EFEMNRE. FEREELER T4
(REEBZELOEFE) EFEEENER, EFEREHRER HREEHISMNEE, BiEhHR
BIGAIRRE,
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	作者：吳相勲 
	2025年11月8日 初次編輯 
	 

	序論：為何您需要一本「整合」的策略實戰手冊？ 
	本書的目的：提供一套「整合的策略工法」 
	本書的結構：一趟五階段的策略旅程 
	這不只是一本書，這是一個「導航器」 

	 
	第一章：策略的起點 — 從診斷到關鍵挑戰 (Crux) 
	策略的核心是「選擇」 
	真正的起點：從「診斷」開始 
	什麼是「關鍵挑戰」(The Crux)？ 
	操作流程（一）：評估公司目前成長階段 
	1. 價值主張契合 (Value Proposition Fit, VPF) 
	2. 市場導入契合 (Go-to-Market Fit, GTM Fit) 
	3. 商業模式契合 (Biz Model Fit, BMF) 

	操作流程（二）：PMF 自我評估 
	操作流程（三）：Crux 關鍵挑戰描述 
	實戰問答與深入探討 
	Q1：我還是不確定自己在哪個階段，VPF 和 GTM 感覺很像，如何區分？ 
	Q2：我公司有多個品牌／產品線，它們處於不同階段，我該如何使用這個工具？ 

	結語：從「診斷」邁向「機會」 

	 
	 

	第二章：從能力到機會 — 建構你的「機會集」 (Market Opportunity Set) 
	承先啟後：從「診斷」到「機會」 
	操作流程（一）：解構您的「核心能力」 
	核心觀念：解耦原則 (The Decoupling Principle) 
	實戰操作：如何填寫「核心能力」 

	操作流程（二）：辨識您的「市場機會集」 (Market Opportunity Set) 
	核心觀念：市場機會的構成 
	實戰操作：應用 AI 擴展您的機會集 

	操作流程（三）：撰寫「顧客待辦任務」 (JTBD) 
	核心觀念：為何客戶要「雇用」你？ 
	實戰操作：如何撰寫 JTBD 敘述 

	結語：從「機會集」邁向「吸引力地圖」 

	 
	 

	第三章：評估機會吸引力 — 繪製你的「吸引力地圖」 (Attractiveness Map) 
	承先啟後：從「能做什麼」到「該做什麼」 
	Tab 2 的任務：策略收斂 
	核心目的：什麼是「吸引力地圖」？ 
	四大象限：解讀您的機會組合 

	操作流程（一）：評估「市場潛力 (Y軸)」 
	A. 購買的迫切理由 (Compelling Reason to Buy) 
	B. 市場規模 / 東風強度 (Market Volume) 
	C. 經濟可行性 (Economic Viability) 

	操作流程（二）：評估「克服挑戰 (X軸)」 
	A. 執行障礙 / 核心能力配適 (Implementation Obstacles) 
	B. 獲利時間 (Time to Revenue) 
	C. 外部風險 / 護城河潛力 (External Risks) 

	總結：Tab 2 的產出與下一步 

	 
	 

	第四章：設計敏捷焦點策略 — 你的「飛鏢靶」 (Agile Focus Dartboard) 
	承先啟後：從「分析」到「決策」的關鍵一步 
	Tab 3 的任務：策略決策（Decision & Commitment） 
	核心觀念：敏捷焦點 (Agile Focus) vs. 盲目聚焦 (Laser-Sharp Focus) 
	操作流程（一）：選定您的「主要市場機會」 (Primary Market Opportunity) 
	如何選擇？ 

	操作流程（二）：建立您的策略組合（Portfolio） 
	A. 產品關聯性 (Product Relatedness) 
	B. 市場關聯性 (Market Relatedness) 

	操作流程（三）：定義策略角色 
	A. 備選方案 (Backup Option) 
	B. 成長選項 (Growth Option) 

	操作流程（四）：決定敏捷焦點 (設定資源配置) 
	飛鏢靶的三個環（資源配置等級） 

	結語：Tab 3 的產出與下一步 

	 
	 

	第五章：策略選擇串接 — 從「致勝」到「執行」 (The Strategy Cascade) 
	承先啟後：策略的最後一哩路 
	Tab 4 的任務：策略整合與執行（Integration & Execution） 
	操作流程（一）：定義「致勝的抱負」 (Winning Aspirations) 
	操作流程（二）：選擇戰場 (WTP) 與致勝力量 (HTW) 
	A. 選擇戰場 (Where to Play, WTP) 
	B. 致勝力量 (How to Win, HTW) 
	C. 致勝策略活動圖 (Activity Map) 

	操作流程（三）：核心能力與差距地圖 (Capabilities Map) 
	操作流程（四）：管理系統 (Management Systems) 
	如何填寫：建立支持策略的「營運節奏」 

	結語：策略的迴圈 — Crux 與能力差距的合一 
	下一步：從「思考」到「行動」 



